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Check out our NEW

Svstems News Facility Servicesite. Remember to Update Your Ads on our Website and Newsletter to

maximize your membership

Remember: We get over 3500 unique hits per day!!!

Make it a great week,

Your Systems News Team

What We Do
For our members: we provide the best resource to advertise their
If you would like to be listed for a company and used & new office furniture inventories by keeping top
particular service in your area, please search engine ratings and sending relevant weekly newsletters.
contact info@systemsnews.com
for details. For the consumer: we make it easy to have free and open contact with
our Systems News members so they can easily source new, used and
remanufactured office furniture and facility services on a national basis.
Systems News, LLC What We Wondét Do
P.O. Box 4583

We never sell leads back to our members, nor do we accept any
commissions on transactions. All potential clients can access our
members directly with no intervention or fee from Systems News.

Chesterfield, MO 63006-4583
Phone: 636-536-9694
Fax: 636-216-5744
inffo@systemsnews.com

WWW.systemsnews.com
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How Do You See This Year?

What will be different in your sales world at the end of 2008

from where you are now?

Will you talk less and listen_more ? Will you be more attentive,

invested and involved in the efforts of your sales team and your

current customers?

What will you deliberately set as your top 3 priorities that'll

help you and your team hit your targets?

Three priorities. Any more and it becomes difficult to focus on

even one. If you need only two, then formally establish two.

Complete them in writing. Absorb them with commitment. Move

forward.

If you have a good sales article or piece of advice, and would like to share it, please email mgvatyard @weworks.us

"The Less | say the more my work gets done. ~
2 Elton John (194-Present) English Singer and Pianist

Have an powerful week.




